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RESUME - GREG BRODIE

Present: Senior channel sales manager, f
ISPhone i
2006: BDM, Splicecom I
2005-2006: Ran his consulting firm, JBIT
2001-2004: Business development i
manager, Allied Technologies |
1999-2000: Business development
manager, Volante i

are being swallowed
up or have gone out
of business”

In the past six years, Brodie has seen

. arapid change in the telecommunica-

tions industry. Integrators and resel-
lers are in a very competitive market,
with larger organisations growing by
acquisitions, he noted.

“A lot of companies are being
swallowed up or have gone out of
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also with Ipex (which was bought
by Volante), Allied Technologies and
NetStar Australia.

Although his IT&T career spans
20 years, disappointment with one
employer briefly took him away from
the industry in the mid 1990s.

Brodie left the field altogether and
went off to start his own fruit and
vegetable stall at Sydney’s Flemington
markets.

“I saw an opportunity to get out and
do something totally different.” O




